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inding an adviser is easy. Finding one who
has a lot of experience working with physi-
cians, and who understands their often-
unique financial situations, takes time and
effort.

Not to worry. We've taken on the task for you,
evaluating hundreds of candidates and compiling a
list of the 150 best financial advisers
for doctors. We started several
months ago, with an open call ask-
ing you, our readers, for recom-
mendations. Over the summer, we
received many letters that sang the
praises of individual financial
advisers and the guidance they
gave.

We contacted those advisers and
asked them to fill out question-
naires. We did the same with advis-
ers recommended to us by other
financial planners; those who appeared on our previ-
ous Best Advisers list (published in our Dec. 9, 2002
issue); and those who learned of our exclusive list and
wanted to make us aware of their own qualifications.
The questionnaire covered credentials, education,
areas of expertise, total assets under management,
percentage of physician clients, noteworthy profes-
sional achievements, and affiliations with medical
organizations. We learned that some planners serve
on hospital boards; others said they have doctors in
the family.

Because our initial screening left us with a large
number of advisers with strong qualifications, we
favored those advisers who had been recommended to
us by physicians, and those who limit the amount of
compensation they earn from commissions. We
believe that the smaller the percentage of commission-
based revenue, the greater your chances of receiving
unbiased advice. In fact, many of the advisers who
made our list are “fee only,” meaning they earn no
money from commissions.

In a few cases, we received multiple nominations
from the same firm. However, to allow us the greatest
geographic reach possible, we made the difficult deci-
sion to limit the list to one adviser per firm, even
though many of the firms have several partners who
qualify.

And, finally, we plugged each of the adviser’s
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names into the NASD and SEC databases, to be sure
they hadn't been found guilty of malfeasance. It’s
possible that in some instances, a state securities
office may have a complaint against a planner; but,
we didn’t check down to that level.

Nearly all of the advisers we chose have specialized
financial planning credentials. Three credentials that
you'll see often in our list are
related to investing and compre-
hensive financial planning: Cer-
tified Financial Planner (CFP),
Chartered Financial Consultant
(ChFC), and Chartered
Financial Analyst (CFA). Two
others—Certified Public
Accountant (CPA) and
Chartered Life Under-writer
(CLU)—indicate expertise in
taxes and insurance, respective-
ly. And a CPA/PFS is a hybrid of
sorts: an accountant who specializes in personal
financial planning, with the credential Personal
Financial Specialist. The folks who have earned these
designations have passed rigorous exams and,
depending on the specific designation, may be
required to take continuing education to maintain
their credentials.

Most advisers on our list will manage your portfolio
if you'd like, but they may require you to invest a min-
imum amount of money with them. Some ask for as
much as $1 million, although many are flexible and
will take less if you're serious about investing. We made
a conscious effort, however, to include advisers who
have modest minimums or none at all. (We've indicat-
ed these amounts in the list that follows.) Regardless of
the minimum amount, you should always ask what
fees are involved to manage your account. Many advis-
ers charge annual “retainers” of several thousand dol-
lars for financial planning and investment manage-
ment. These fees can total as much as $10,000 a year.

Before you agree to invest, talk with the adviser,
preferably in person. Check the adviser’s Web site
(most planners, even those in small firms, have one),
as it may answer many of your questions beforehand
and prompt you to ask others.

If you need a detailed financial plan, most advisers
on our list will handle that, too, or will consult with
you as needed for an hourly or flat fee.




fee-only financial advisers have been selected by Medical Economics as the top Financial

n re you looking for unbiased and comprehensive professional financial advice? The following

Advisers for doctors. Each of these individuals is a member of the National Association
of Personal Financial Advisers (NAPFA; www.napfa.org), the Nation’s leading fee-only financial
planning organization. Contact information for advisers in your area is provided below.

ARIZONA

John Bagley, MBA, CFP, CPA
Strategic Wealth Advisors
Scottsdale

480-998-1798
www.xpertadvice.com
Minimum portfolio: $750,000

Patricia F. Raskob, CFP, EA, ATA
Raskob Kambourian Financial Advisors
Tucson

520-690-1999

www.rkfin.com

FLORIDA :
Margery K. Schiller, CFP
Goar, Endriss & Walker
Sarasota

941-366-6380
WWW.gewcepa.com

Benjamin A. Tobias, CFP, CPA/PFS, CIMA
Tobias Financial Advisors

Plantation

954-424-1660

www.tobiasfinancial.com

KANSAS

Kathy Stepp, CFP, CPA/PFS
Stepp & Rothwell, Inc.
Overland Park
913-345-4800
www.steppandrothwell.com

MASSACHUSETTS
Linda Gadkowski, CFP

Beacon Financial Planning
Boston

508-362-7039
www.beaconfinancialplanning.com

NEW JERSEY

Thomas A. Orecchio, CFP, CFA, ChFC, CLU
Greenbaum and Orecchio, Inc.

Old Tappan

201-768-4600
TomO@FeeOnlyWealthManagement.com
www.FeeOnlyWealthManagement.com
Minimum portfolio: $1 million

NEW YORK

Lewis J. Altfest, MBA, CFP, CPA/PFS
L.J. Altfest & Co.

New York

212-406-0850; 888-525-8337
www.altfest.com

Minimum portfolio: $500,000

Raymond D. Mignone, CFP
Ray Mignone & Co.

Little Neck

718-229-2514
WWW.raymignone.com

NORTH CAROLINA

Giles K. Almond, CFP, CPA/PFS
Matrix Wealth Advisors
Charlotte

704-887-4292
www.matrixwealth.com
Minimum portfolio: $500,000
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Mchae| J. CHasno#, CFP

Truepoint Capital
Cincinnati

513-792-6648
www.truepointcapital.com

Ted K. Saneholtz, CFP, CPA/PFS, ChFC
Summit Financial Strategies

Columbus

614-885-1115

www.summitfin.com

Minimum portfolio: $300,000

Marllyn Bergen, CFP

CMC Advisers
Portland
503-227-5284
www.cmcadvisers.com

Minimum annual fee: $7,500

Ben Utley, CFP )
Ben Utley Financial Planning
Eugene

888-465-0899
www.utleyfp.com

PENNSYLVANIA
Michael Joyce, CFP, CFA

Michael Joyce & Associates
Bethlehem

610-882-3882
WWW.mjoyce.com

Minimum portfolio: $500,000

TENNESSEE

Lori A. Dodson, MBA, CFP, CPA/PES
Lori A. Dodson and Associates
Nashville

615-242-3808

www.loridodson.com

TEXAS

John Henry McDonald, CFP, CLU, ChFC
Austin Asset Management

Austin

512-453-6622
Www.austinassetmanagement.com
Minimum portfolio: $250,000

UTAH

Kent L. Wilson, CFP, CPA
Wilson Financial Advisors
Salt Lake City

801-355-5210
klw@utah-inter.net

Minimum portfolio: $300,000

VIRGINIA

Michael Joyce, CFP, CFA
Michael Joyce & Associates
Richmond

804-358-2702
WWW.mjoyce.com

Minimum portfolio: $500,000

WASHINGTON

Gregory T. Stapp, CFP, CPA/PFS
Stapp Financial Planning
Olympia

360-754-8895
www.stappfinancial.com
Minimum portfolio: $100,000

WYOMING

Connie Brezik, CPA/PFS
Asset Strategies

Casper

307-266-4525
www.asset-strategies-inc.com
Minimum portfolio: $750,000
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